MNA YNHPEZIAKH XPHZH

Kwdikég Mpodiaypaens Mpoypdupatog KatdpTiong:

MOAYENIXEIPHZIAKA NMPOrPAMMATA KATAPTIZHZ - ZYNHOH
AITHZH KENTPOY ENAITEAMATIKHZ KATAPTIZHZ

A ErKPIZH NMPOAIATPA®HZ NPONPAMMATOZ KATAPTIZHZ

Emmwvupia Kévtpou EtrayyeApatikig KatdpTtiong:
Ap1Buog MaototroinTikou Kévrpou EtrayyeApaTikig KatdpTiong (KEK):

ZTOIXEIA NMPOAIATPA®HZ NMPOrPAMMATOZ KATAPTIZHZ

2nu: Avagpépare avaAutikd 6Aa ta aroixeia ¢ Mpodiaypaerns aluewva ue Tic Kareubuvtripies
Fpaupés mou mepiAauBavovrar oro MNapdaptnua Il tou Odnyod loAiTikig kai AiadIkaoiwy Tou
2xediou.

1. TiTAog TTpodiaypa®Ag TTPOYPAUHATOS KATAPTIONG (MEXP! 70 XapakTAPES):

Wnoeiaké MdpkeTivyk & Ztpatnyikfp Méowv Koivwvikig AIKTOwonNG: MpakTikog
0dnyog yia MuUE

2. AidpKela KatapTiong (Wpeg): 7

3. Avaykn katdpTiong (ca@ng, cUVToun, TTEPIEKTIKA):

A. H Wnoiakn NMpaypartikétnTa TG Kutrpiaking Ayopdg

H KUOT1Tpog BILVEl PIo WN@IAKT] HETACTPOPI OTNV KOTAVOAWTIKY) CUNTTEPIPOPA. H dicioduon
Tou d108IKTUOU EETTEPVA TO 90%, evd oUPQwva pe PEAETN Tou 2024 TTou dnuOCiEUCE N
Cyprus Mail, 10 98% Twv KuTrpiwv XpnoigoTrolei péoa KoIvwVvIKig dIKTuwong. O1 KaTrplol
KatavaAwTég datravolv KaTtd HEco Opo TTAvw atro 2 WPES NUEPNTiwg oTa social media, pe
10 Facebook va kupiapyei oTig nAikieg 30+, 1o Instagram oTtoug millennials, To TikTok va
avadelkvieTal WG N TaxUuTepa avatmrTuooouevn TTAaT@Opua, kal 1o LinkedIn va kepdiel
¢dagpog otov B2B Ttopéa. MapdAAnAa, Tdvw atmé 10 70% Tng Kivnong oto d1adikTtuo
TTpoépXeTal TTAEOV ATTO KIVNTEG OUOKEUEG.

H katavaAwTikr dladpopr| (customer journey) otnv KUtrpo gival TTAéov wn@Iakr): 0 TTEAATNG
avakaAUTITEl éva TTPOIdV/uTTnpEeaia péow social media i Google, epeuvd HECw reviews Kai



I0To0€Aidag, kal ammo@acifel BAcel Yn@IoKAG eUTTIOTOOUVNG. ETIXEIPAOEIC XWPIS wn@IakA
TTapouasia Xavouv TTEAATEG TTpIv Kav udbouv 611 Toug avagntouv.

B. To Kevé Twv Kutrpiakwv MUE oto Wneiaké MdapkeTivyk

Av Kkai 10 49,4% TWV KUTTPIAKWY ETTIXEIPAOEWV XpnoldoTrolei AdN S1adIKTUaKN SIa@ruIon
(TTO000TO AVWTEPO TOU EUPWTTAIKOU Péoou 6pou 32,6%, Eurostat 2022), n Acioyngia Twv
MUE — 18iaitepa o1 PIKPOETTIXEIPAOEIG TTou atrotedolv 10 93,3% TOU Ouvdlou —
QVTIETWTTICEI cOBapd KEVA:

» ATToucia oAOKANPWHPEVNGS WNQIAKNG aTPATNYIKAG: TTOAAEG ETTIXEIPOEIS dnuoaielouv OTa
social media xwpi¢ ocageic aToXoug, oTdXEUON | HETPNON ATTOTEAEOUATWV.

* E€aptnon amd mapadoaiokd KavaAia: onuavTikd PéPog Paailetal akdun oto word-of-
mouth, QUAAGDIA KaI TOTTIKEG £QNUEPIDEG — PETA TTOU BEV ETTITPETTOUV PETPNON, OTOXEUON
1 KAIudkwon.

* AvaTtroTEAEOUATIKA XPAON dIOQNUICTIKWY EPYOAEIWV: ETTIXEIPAOEIS TTOU XPNOCIKUOTTOIOUV
Google Ads | Meta Ads xwpic cwoT otéxeuon omratalouv budget xwpig ROI.

» Aduvapia dnuioupyiag TTEIOTIKOU Wn@IakoU TrepIEXOPEVOU: EAAEIYN yvWwoewy o€ content
creation, copywriting, visual content kal video marketing.

« EAITIAG aglotroinon analytics: Aiyol yvwpifouv TTw¢g va aglotroijoouv dedopéva atmo
Google Analytics, Meta Insights r} GA\a epyaAeia yia Tn BeEATIwoN TNG OTPATNYIKAG TOUG.

. H Ayopd Atraitei EKouyxpovioué

H kutrpiakn ayopd cival 181aiTepa avtaywvioTIKy o€ KAGOOUG OTTWG TOUPIOUOG, €0TIOON,
akivnTa, uyeio/opop@id, AlaviIKO €UTTOPIO KOl ETTAYYEAMATIKEG UTINPETCIEG. Z€ AUTOUG TOUG
KAGOOUG, N wnolakn Trapouadia dev atroTeAei TTAEOVEKTNPO — atroTeAei TTPoUTTO0e0N
emBiwaong. O1 emixelproeig TTou dev eKouyxpovifouv To sales funnel Toug kai dev aglotroiouv
OTOXEUMEVEG WNOPIOKEG OTPATNYIKEG XAVOUV HEPIBIO ayopdg O€ AVTIAYWVIOTEG TTOU TO
TTPATTOUV.

Tautdéxpova, n Kuotrpog eEuttnpeTei diyAwooo Koivéd (eAANVOQwVOo Kal ayyAdQwvo) Kal £va
onuavTiké TUAMA ToupioTwy, expats kal dieBvoug TreAareiag — yeyovog TTOU OTTaITE
€CEIBIKEUPEVN TTOAUYAWOTIKI OTPATNYIKA WYNPIOKOU PUAPKETIVYK.

A. Ti NMpoo@éper Auté 1o Mpdypappa

To mpoypaupa dev atmoTteAei BewpnTikh eiIcaywyry oto digital marketing. Eival TTpakTikog
00nyd¢ TTou 0dnyei KABE CUPUETEXOVTA — BRANO-Pripa — oTn dnuioupyia PI0G AEITOUPYIKAG
WNPIAKNAG OTPATNYIKAG HAPKETIVYK Yia TNV TTIXEIPNOT) Tou. O1 cuppeTéXOovTEG Ba SOUAEWOUV
TAvw OTnN OIKI TOUG ETTIXEIPNON KOTA T OIAPKEIQX TOU OCEUIVAPIOU, dNUIOUPYWVTAG
oTpaTnyik social media, oxedidfoviag SIAPNUIOTIKEG KAPTTAVIEG, QvATITUOOOVTOG
TTEPIEXOMEVO Kal JaBaivovTag va JETPOUV aTTOTEAECHUATA.

To pdypauua eubBuypappifeTal e TIG TTPOTEPAIOTNTEG TNG AVAA yia WnIoKES BEEIOTNTEG
Kal yneloko petaoxnuatiopd MuE, toug otdxoug Tou Digital Decade 2030 tng EE, kai 1o
2x€010 Avakapyng kal AvBekTikOTnTag KUtrpou TTou d100£Tel €24 eKar. yia KATAPTION O€
WnNPIakES OECIOTNTEG.

4. 216x0I (dIATUTTWVOVTAl WG HOBNOCIaKA aTToTEAETUOTA):

MeTd TV OAOKARPWOT TOU TTPOYPAUHATOG Ol KATApTIZOMEVOI Ba gival o€ Béon va:



2e emiTedO YVWOEWV

1. Avayvwpifouv Ta Baocikd kKavaAia yneiakoU PApKETIVYK (organic social media,
paid ads, SEO, email marketing, content marketing) kai Tov p6Ao Toug oT0 CUYXpPOVO
sales funnel.

2. Mepiypd@ouv Ta XOPOKTNPIOTIKA KABE TTAATQOPHOG KOIVWVIKAG SIKTUWONG
(Facebook, Instagram, TikTok, Linkedin, YouTube) kai Tn oTparnyikn aglotmroinon
TOUG avAAoya ME TO KOIVO-OTOXO.

3. E&nyolv TIG apxég OTOXEUONG KoOIvoU, dnuioupyiag buyer personas Kai
TMNMATOTTOINONG ayopds oTO YN@PIako mePIBAAAoV.

4. Avagpépouv Toug Baoikoug deikteg amrédoong (KPls) kal Ta gpyalsia pétpnong
amroreAeopdrwy (Google Analytics, Meta Insights, UTM tracking).

5. Karnyopiotmoiouv Ta &idn ynelakou Trepiexopévou (posts, stories, reels,
carousels, blog articles, newsletters) kai Ta KpITApIa ETIAOYRAG TOUG avd TTAATPOPHA
KOl OTOXO.

2¢g emiredo deSIOTATWYV

1. Zxed1dfouv OAOKANPWHEVN OTPATNYIKA YNEIOKOU HAPKETIVYK Yia Tn 8IKA TOug
£mIXeipnon, HE ca@eig oTOXOUG, KOIVO-OTOXO, KaVAAIA Kal Xpovodidypapa.

2. AnuioupyouUv EemmayyeAHOTIKO TrepiEXOHEVO (Keideva, €1kOveg, video 10€€qg)
TTPOCUAPHOOHEVO O€ KABE TTAATPOPUA.

3. Xxediadouv Kai UAOTTOIOUV OTOXEUMEVEG Ola@NUICTIKEG Kautrdvieg oe Meta
(Facebook/Instagram) kai Google Ads pe eAeyXOHEVO KOOTOG.

4. Avamrtoooouv content calendar pnviaiou mrpoypauparticopou pe cuverrny brand
voice.

5. ASiloAoyouv Tnv amédoon Kautraviwv péow analytics, evromifovrag 11 AsiToupyei
Kal TI Xpeldderal BeAtiwon.

6. AglotroioUv gpyalAcia Al (ChatGPT, Canva Al) yia Taxeia dnpioupyia mrepiexopévou
Kal BeATioTOTrOINON copywriting.

2¢ emiTedo oTAOEWV

1. AvrigeTtwTridouv TO YNEIOKO HAPKETIVYK WG OTPATNYIKN €mévduon Kal 01 wg
KOOTOG, avayvwpi{ovTag Tn HETPAOINN adia Tou.

2. Yi00eToUv OTdONn ouveXoug OOKIMAG, METPNONG Kol BeAtiwong (test-measure-
optimize mindset).

3. AmrodéxovTtal Tn onuacia Tng AUBEVTIKOTNTAG KOl TNG CUVETTEING OTNV YN@IOKK
ETMIKOIVWVia.

4. YuvepydfovTtal SnUIOUPYIKA, poipdlovTag EUTTEIPiEG KAl BEATIOTEG TTPAKTIKEG ATTO
TOUG KAGdoug TouG.

5. EKTigoUv Tn onpacia Tng ouvexoug Hadnong oe éva ynelako trepifdAAov Tou
aAAdder paydaia.



5. Mepiypaen utrown@iwy yia cuppeToxn (0€oeig epyaciag / eTTayyeAPQ):

To Tpdypaupa  atreuBuvetal o IDIOKTATEG, OIEUBUVTEG KOl OTEAEXN MIKPOPEOTiWY
emyeipioewv (MYE) omnv Kotmrpo 1ou e€mBupolv va €KOUYXPOVioouv Tnv Wwn@iokA
TTapouUsia TNG ETTIXEIPNONG TOUG KAl VO ATTOKTHOOUV TIPOKTIKEG OECIOTNTEG WNPIAKOU
MAPKETIVYK. ZUYKEKPIYEVA:

* IBIOKTATEG KAl DIEUBUVTEG MIKPWV ETTIXEIPNOEWV (E0TIATOPIA, KAPE, KOTAOTANATA AIAVIKNAG,
boutique hotels, ypageia TTapoxAg UTINPETIWY)

* 2TENEXN MAPKETIVYK KAl ETTIKOIVWVIAG TTOU XelpifovTal Ta social media Kal TIG Wyn@Iakég
KAUTTAVIEG

» EAeUBepol eTTayyeAuaTtieg (DiIknyodpol, AoyIoTEG, OUMPBOUAOI, YUPVAOTEG, BEPATTEUTEG) TTOU
Xpeldgovtal Yynelakn TpoBoAn

* Y1reuBuvol TTwARoewy TTou B€Aouv va aglotroifoouv wnelakd kavdaAia yia lead generation
* N€o1 emixeipnuartieg kai startups mmou XTiCouv TNV Yn@IaKK TOUG TTapouaia atrd 1o Pndév
Aev atraiteital TTponyouuevn euteipia o€ digital marketing. To Tpdypaupa gekivé atmmo Ta
Baoikd kai @TAvEl O TTPOKTIKA €QAPUOYI] — KABE CUUMETEXWVY BOa @UyYEl PE £TOIUN
OTPATNYIKN YIA TNV ETTIXEIPNOT) TOU.

5A. MNepiypa@n ekTaideuTn (TTpocovTa/TTEipA):

Ayyelog Mappatidg - Eidikdg Wnelakng Emkoivwviag, Alaxeipiong Eupwtaikwy ‘Epywv
kal EktraudeutAg EvnAikwy

O Ayyelog Mapuardiag diabétel TTOAUETA euTTEIpia oTov oxediaoud Kal Tnv uAotroinon
OTPATNYIKWY WYNOIOKAG ETTIKOIVWVIAG, d1IAd00NG ATTOTEAECHATWY Kal WN@IOKOU JAPKETIVYK,
Méoa amrd Tov POAO TOU O€ KUTTPIOKOUG OpPyaviopoug TTou dpacTnploTrolouvTal o€
eupwTtraikd xpnuarodoTtoupeva £pya (Erasmus+, Horizon Europe, CERV, AMIF). EpyddeTai
oto Research Institute for Technological Evolution (RITE) kai oto Citizens In Power (CIP),
010U OXEDIACEI KAl £PappOlel OAoKANpwuéveg oTpaTtnyikéG dissemination, exploitation kai
communication — ouptrepIAaupavouévng Tng dlaxeipiong social media, dnuioupyiag
wn@iakou Trepiexopévou, email campaigns Kal avamTuéng wn@iakrg TautodTNToS EPYWV.
‘Exel oxedidoel Kal UAOTTOINOEI OTPATNYIKEG WN@IOKAG TTPOBOAAG yIa OEKABES EUPWTTAIKA
£€pya, avamTtuooovtag 10TooeAideg, dlaxeipiCoviag kavahia social media (Facebook,
Instagram, LinkedIn, YouTube, X/Twitter), dnuioupywvTag OTITIKO Kal ypaTrTo TTEPIEXOHEVO,
oxedldlovTag newsletters Kal UAOTTOIWVTAG OTOXEUMEVEG KAUTTAVIEG WNPIAKAS dIAPrUIoNG.
H egptreipia Tou KOAUTTTEI TOV TTARPN KUKAO WN@IOKAG ETTIKOIVWVIOG: ATTd TNV avAAuCT KoIvou-
OTOXOU Kal Tov oxedlacud content strategy, péxpl TN PETPNON OTTOTEAEOUATWY HPECW
analytics kai KPls.

MapdAAnAa, S1aBETEl EKTETAPEVN EPTTEIPIA WG EKTTAIOEUTHG EVNAIKWY, £XOVTAG CUPPETAOXEI
WG €1I0NyNTAG 0¢€ eKTTAIBEUTIKA aepivapia, multiplier events kai capacity-building dpdoeig o€
Béuara ywnolokwv oeflomTwy, digital marketing, wn@iakoU peTaoxnUATIGUoU  Kal
EMIXEIPNUATIKOTATAG, 0 KUtpo Kai Eupwtn. H ekTTaideuTikh Tou TTpocéyyion Egival
BIWMATIKA, TTPAKTIKI KAl TIPOGAVATOAICUEVN OTO ATTOTEAECUA — KABE TUUMETEXWY OOUAEUEI
TTavw oTn OIKN TOU ETTIXEIPNON KAl QEUYEI UE EQAPUOTIUN OTPATNYIKH.

MNa TePIoOOTEPEG TTANPOYPOPIEG PTTOPEITE VA BIARACETE KAl TO BIOYPAPIKO CNUEIWPA TTOU
ETTICUVATITETAI.



6. 20vdeon pe MpdTutra EtrayyeAparikwy MNpoodviwy Tng AvAA:

VAYAVA o) (VI3

7. M£B0odoI Kal TEXVIKEG KATAPTIONG:

MéBodo1 KaTtdpTiIong

H péBodog mou Ba xpnaoiyoTroinBei eival n katd TTpdowTTo ekTTaideuan. H etmiAoyr auTh givai
n TTAéov KaATAAANAN yia éva TTPOYPANPa Wn@IakoU PAPKETIVYK TTou atTeuBuveTtal o MUE,
Kabwg:

» Emtpétrel oToV eKTTAIOEUTA VO EPYOOTEI EEATOUIKEUPEVA PE KABE CUPPETEXOVTA TTAVW OTN
OIKA TOU ETTIXEIPNON.

* EvioxUel Tn duvauiki opadikig pAdnong: CUPUETEXOVTEG aTTO dIOPOPETIKOUG KAGDOUG
(eoTiaon, TOUPIOUAG, UTTNPETIEG, AIAVIKO) polpadovTal EPTTEIPIES Kal apolBaia eUTTvEOVTal.

» AlcukoAUvel Ta live demos oe TTAaT@opueg (Meta Business Suite, Google Ads, Canva,
analytics dashboards) TTou artraitouv step-by-step kaBodriynon.

* Anuioupyei kKAipga eutmioTooUvng TToU evBappUvel TOug AIlyOTEPO EEOIKEIWHPEVOUG VO
TTEIPAPATIOTOUV.

Texvikég Kardpriong

1. Texvikn Tng AidAeéng — Eiloiynong

Aopnuévn TTapouciacn PBACIKWY EVVOIWV OTNV apxr KABe evoTNTAG: OPXEC WNQIAKOU
MAPKETIVYK, AiIToupyia alyopiBuwy, doun sales funnel, kpitApia oTOxEUONG. ZUVOTITIKI KAl
€OTIOOMEVN, APrVOVTAG TOV KUPIO XPOVO OTNV TTPAgN.

2. Texviki Tng Emideigng (Live Demo)

KevTpikdg TTUADVOG TOU TTPOYPAUMATOG. O eKTTAIOEUTAG ETTIOEIKVUEI OE TTPAYUATIKO XPOVO
Tn dnuioupyia kaptraviag oto Meta Ads Manager, Tn oUvTagn post ye Al, Tn puBuion Google
Business Profile, Tnv avayvwaon analytics dashboard. O1 cuppeTéxovreg TTapakoAouBouv
Bripa-BrAua kal apéowg PETA e@apuolouy.

3. Biwpariké Epyaotrhpio (Workshop)

O1 ouppeTéxovTeg epyddovTal atmeudeiag TTAvw OTOUG AOYOpPIAoUOoUG Kal TIG OEAIDEG Twv
OIKWV ToUug eTTIXEIPAOEWY. Anuioupyolv content, oxediafouv KaPTTAvieg, BEATIOTOTTOIOUV TA
profiles Toug. H ydBnaon eival dueca e@apudoiun Kal JETAQEPTIUN OTOV XWPO £pYACiag.

4. MpakTik Aoknon

Aopnuéveg aoKAOEIG O OUYKeKpIPEva tasks: dnuioupyia buyer persona, ouvtagn 5 social
media posts yia pia efdoudda, oxediacudg mini kautTaviag pe budget €50, avaluon
TTpayuaTikwy dedopévwy. KABe AoKnon avTioToIXEl O€ TTPAKTIKY O€EIOTNTA.

5. TexvikA TG MeAérng Mepimmrwong (Case Study)

2evapia eutrveuopéva amd Kutrplakég MuE: eomiatdpio otn Agpead TTou TPITTAACIACE TIG
Kpatjoelig péow Instagram, pikpd &evodoxeio otnv lMdago 1Tou augnoe TIg atreuBeiag



Kpatroeig péow Google Ads, freelancer 1rou xTiCel personal brand péow LinkedIn. AvaAuon
TI dOUAeWe, TI ATTETUXE, TI Ba GAAadav.

6. Texviki Tou Katalyiopou 16ewv (Brainstorming)

XpnoiyoTtroigital yia Tov oxedlaoud content ideas, tn dnuioupyia USP (Unique Selling
Proposition) k&Be etmixeipnong, Kal Tov eVIOTMOUO €UKaAIpIWY Wn@lakAg avamtuéng. Ol
OUMMETEXOVTEG EKPPACOUV eAeUBepa 10€€C, AEIOTTOIWVTAG TN CUAAOYIKA dnuioupyikdTATA.

7. Epyacia og Opddeg

O1 ouppeTEXOVTES XWpPICovTal O€ PIKPEG OPGDEGS (3-4 aTOPwV) Kal guvepyalovTal e opadIKG
challenges: oxedlaOPNOG  OAOKANPWUEVNG  KAPTTAVIAG,  aAGIOAOYNoN  avTOoyWwVIOTWY,
onuioupyia content calendar. H opadiki epyacia evioxuel Tn PETAPOPA YVWOEWY UETAEU
KAGOwWV.

8. MNpooopoiwon

O1 ouppeTEXOVTEG TTPOCOMOIWVOUV Tov pOAo digital marketing manager piog emixeipnong:
Aappavouv £va oevaplo (VEO TTPOIOV, ETTOXIAKI KAUTTAVIA, AVTIMETWTTION OPVNTIKWY reviews)
Kal oxedidfouv Yn@lakn OTPATNYIK Of€ TIETTEPACHEVO Xpovo. H Texviki avartuooel
IKavOTNTa AQYNG aTTOQAcEWY UTTO TTiEan.

9. Texvikq EpwTACEWY — ATTaVTHOEWV

XpnoidoTroigital kaB’ 6An TN OIAPKEID TOU TTPOYPAUUATOS YIA ATTOCA@NVION EVVOIWV,
QVTIMETWTTION ATTOPIWV KAl avaTpo@odoTtnon. Idiaitepa onuavTikh o€ akpoaTripio MUE 1Tou
PEPVEI TTOAU CUYKEKPIPEVA EPWTHUATA.

7A. AiappuBuion xwpou KatapTiong:

H diappuBuion Tou xwpou Ba cival oe «EpyaocTtnpiakn Aidtagn pe Opadiki Zuvepyaaoiay,
OTTou KGBe kaTapTi(Ouevog Olabétel TpOoBacn C€ UTTOAOYIOTH 1 QopnT CUOKEUR
(laptop/tablet) pye ouvdeon oto diadiktuo. O1 oTabuoi epyaciag Ba cival diateTayuévol o€
OXAMa TTOU €MMTPETTEI TNV OTITIKA €TTAQN HME TNV 084vn TTapouaciacng Kal Tov €UKOAO
oXNUATIOUO opddwy 3-4 ardpwy. H didragn rpooeépel duvaTtdtnTa yia hands-on TTPAKTIKNA
oTig MAateopues (Meta, Google, Canva KAT.), atouiky €€doknon Tavw oTn BIKN TOUg
€TMIXeipnon, Kal opadikr epyacia. O ekTTaIdeUTHS XPNOIKOTTIOIET projector yia live demos evw
METAKIVEITaI EAEUBEPA OTOV XWPO VIO EATOUIKEUPEVN KaBodrynon.

8. Méoa kal UAIKG KatdpTiong:

Méoa Kardpriong:

* YTToAoyioTAG ekTTaideuTr) Kal TTPoBOAIKO ouoTnua (projector)

* EpyaoTripio uttoAoyIoTWY f)/Kal gopnNTwY CUCKEUWV PE TTPOCRacn aTo 81adikTuo
» Alagpaveieg TTapouaiaong (PowerPoint/Google Slides)

» Noyaplacpoi demo o Meta Business Suite, Google Ads, Google Analytics

* [MpbéoBacn oe Al epyaicia: ChatGPT, Canva (yia content creation)

* [MTivakag (AEUKOG) Kal JapKadopol



YAika KardpTtiong:

* Eyxeipidio katapTtiong (Training Manual) pe avaAuTikEG 0dnyieg BApa-pAua

* BiBAioBnkn mmpotuTtwy: Content Calendar template, Buyer Persona template, Campaign
Brief template, Social Media Audit template

» ®UA\a epyaaiag (worksheets) yia kGBe TTPAKTIKY) doknon

* Checklist: «Ta 10 BApaTa yia TN WNQIAKI TTApouUdia Tng ETTIXEIPNCNG Gou»

* [Mivakag ouykpiong TAatgopuwy (Comparison Matrix)

* Quick reference guides: Meta Ads Manager, Google Business Profile, Canva basics

» Niota dwpedv epyaAciwv digital marketing yia MpE

9. ZUoTnua TAPNONG OTOIXEIWV:

Mot mpenon MNapouaioAoyiou

10. ZvoTnua agloAéynong:

Tomoir A§ioAdynong
Oa aiomroinbouv BIapoPPWTIKA Kal atmmoAoyIOTIKA/TEAIKR] afloAdynon, ouvoudlovTtag
TTOIOTIKEG KAl TTOOOTIKEG HEBOOOUG.

Katd tn didpkeia Tou TTpoypduuatog Ba xpnoigotroinBolv ol TTAateoépues Kahoot kai
Mentimeter yia dlapop@wTik) agloAdéynon: ouvTopa quiz karavonong evvoiwv digital
marketing, wn@ogopieg (TT.X. «TToIa TTAATPOPHUA XPNOIKUOTTOIEITE TTEPIOTOTEPO;»), word
clouds kar live polls. Ta amoteAéopata TTAPOUCIACOVTAI O€ TIPAYMATIKO  XPOVO,
akoAouBouUueva atmd ouliTnon avaoTOXOOWOU.

210 TENOG TOU TIpoypduuaTog Ba OiegaxBei ammoAoyioTiK agloAdynon HE NAEKTPOVIKO
EPWTNUATOAGYIO.

Atoveg AtiloAbynong

EKTTAIBEUTAG: ETTAPKEIN YVWOEWV WNQPIAKOU JAPKETIVYK, TAPHVEIA TTApOUCiaong, IKavoTnTa
eCaTopikeupévng kaBodrynong, olvoeon Pe TTPakTIKEG avaykes MUE.

KatapTmi{Ouevol:  evepydG OCUMMPETOXH, OUVEPYATia, E€QAPHUOYR  TEXVIKWY, TIOI0TNTA
TTapadoTéwyv (aTPaTnyIKA, content, KAUTTAvIa).

MepiexOuevo: TTPAKTIKY €QAPUOCIUOTNTA, CUVAPEID WE KUTTPIOKA ayopd, €TTIKAIPOTNTA
EPYOAEIWV KAl TEXVIKWV.

2UVONKEG: KATAAANAGTNTA XWPOU, TEXVOAOYIKI) UTTOO0MN, TTPOCRaC o€ TTAATPOPEG.
Opyavwaon: por evoTATwy, avaloyia Bewpiag/TTpagng, TAPNoN XPOvwv.

EpyaAgia A§ioAdynong

AlapopewrTikr): Mentimeter, Kahoot (quiz, polls, word clouds).

ATtroAoyioTikr: HAekTpoviKS epwTnuaTtoAdyio (Google Forms) Trou agloAoyei Tov eKTTaIdeuTn,
TO TTEPIEXOUEVO, TN XPNOIUOTNTA, TNV EQAPHOCIYOTATA, TNV TIPAKTIKI Ogia.



Texvikég AgloAdynong: EpwrnuaroAdyia, Trapatipnon KAaTd TIG TTPAKTIKEG AOKAOEIG,
agloAoynon mapadotéwyv (n oTpaTtnyiki Tou dnuioUpynoe KABse CUMUETEXWY), peer
feedback, avaocTtoxaoTik culThoN.

Tomol Epwtioswyv: KAsgioTég (KAipaka Likert 1-5, ToAAaTrARg €mIAOYAG), AVOIKTEG,
EPHUNVEUTIKEG.

KAipakeg: ToakTtiki/lepapxiky (Likert 1-5). AvalAoyiki (1-100) yia auToekTipnon
SegloTATWYV TrPIV/PETA.
ATtrodékreg: KEK, eKTraudeuTng, KatapTi{OuEvol.

Tpoétrol Koivomroinong: Mpamth 'Ek@eon rpog KEK/AVAA. Mpogopikn Mapouagiaon.
MepiAnywn atmroteAeoudTwy.

11. MioToTTOiNON TNG KATAPTIONG:

To KEK bdeopevetal yia armovopry MoTotrointikou KatdpTmiong o€ 6ooug ammd Toug
OUMMETEXOVTEG Ba OAOKANpWOoOUV [E emTUxia TOo TPOYypauua. 1o [MoTotroInTikd
KatdpTtiong, 010 KATW PEPOG, Ba TTPETTEI va ava@épeTal: « To TTPOYPAPPa YKPIONKE attd TRV
ApxnA Avatrtuéng AvBpwTrivou AuvapikoUy.



12. MepiexdPevo KaTapTIoNG:

ANAAYZH NEPIEXOMENOY ENOTHTQN AIAPKEIA
(QPEY)
1 Ta Ogpéhia: Wneplaké MdapkeTivyk & ZTpartnyikn Zkéyn yia MUE 1
* [1aTi TO Yn@PIOKO PAPKETIVYK OeV gival TTOAUTEAEID AAAG avayKalidTnTa yia TIG
MuE

* H ynoiakn karavaAwTikr diadpopr (digital customer journey) otnv Kitrpo

* To ouyxpovo sales funnel: Awareness — Consideration — Conversion —
Loyalty

* AvdAuan KoIvoUu-oToxou: dnuioupyia buyer personas yia KUTTplak ayopd

* WYnoiakog £aeyxog (Digital Audit): agiloAdynon ugioTtauevng online TTapouaiag
» Workshop: Ka&Be cuppetéxwv agloAoyei Tn OIKr TOU Wn@IaKr TTApoUCia Kal
dnuioupyei buyer persona

AidAeén/Eionynon, Emideién, Biwuartikd epyactnpio, 2ulntnan, Epwrnoeic-
amavrioeIs

2 Zrpartnyikn Social Media: H ZwoTth MAat@opua, To ZwoTto Mepiexopevo 1,5
» Facebook: aTparnyikf yia totmikég MPE, community building, offers & events
* Instagram: visual storytelling, reels, stories, hashtag strategy

» TikTok: short-form video, trends, viral content — eukaipieg yia PIKPEG
ETTIXEIPAOEIG

* LinkedIn: B2B networking, thought leadership, company page optimization

» Google Business Profile: Tomikr) avadAtnon, reviews, local SEO Baoikd

* Workshop: BeAtiototroinon profiles & oOnuioupyia content plan ava
TTAATQOPUQ

AidAeén/Eionynaon, Emideién, [lpaktik doknon, Epyagia o ouddeg,

Karaiyiouog 1idewv
AIAAEIMMA 0,25
3 Content Creation: Anpioupyia Mepiexopévou ou MouAdel 1,5

» Copywriting yia social media: ypagovtag posts 1Tou petarpémmouv (hooks,
CTAs, storytelling)

* Visual content: Bacikég apxEg oxediaouou, epyaleia (Canva, CapCut)

* Video marketing: Trwg va dnuioupyeite reels/short videos pe smartphone
 Content Calendar: pynviaiog TrpoypappaTiopog TEPIEXOUEVOU

* Al-assisted content: xprion ChatGPT & Canva Al yia Taxeia dnuioupyia

» Workshop: Anuioupyia 5 posts + 1 reel concept yia Tn Ik gou €TTIXEipnon

Emideién, Biwuartiké epyaaortripio, lNpaktikh aoknon, Epyacia o€ ouadeg

4 MAnpwpévn Alapipion: Meta Ads & Google Ads yia MUE 1,5
» Meta Ads (Facebook/Instagram): doun kauTraviag, oTéxeuaon Koivou, budget,
A/B testing

* Anpioupyia TpwTNG KauTraviag: rua-pAua oto Meta Ads Manager

» Google Ads basics: Search ads, display ads, ToTIKr} dla@rjuion




* Remarketing: mwg va «akoAouBeiTe» Toug evOIAPEPOUEVOUG

* Budgeting yia MUE: TTwg va gekivrioeTe pe €5-10/nuépa

* Live Demo + [lpakTikr): Anuioupyio mock kaptrdviag yia 1n OIKfp oou
ETTIXEiPNON

Emideién, Biwuatikd epyaotripio, paktikn doknon, [lpooouoiwon, MeAétn

TTEQITITWONG
AIAAEIMMA 0,25
5 Métpnon & BeAtioTotroinon: Ao Ta Aedopéva oTig ATTOQACEIg 0,75

* Baoikd KPIs: reach, engagement, CTR, CPC, conversion rate, ROAS

* Google Analytics 4: Baoikj TAorjynon, kartavonon traffic sources,
conversions

* Meta Insights: avayvwon dedopévwy, eVIOTTIONOG TI AEITOUPYEI

* UTM tracking: TTapakoAoUBnon atroTeAEOUdTWwV avd KauTravia

* Test-Measure-Optimize: n KUKAIK) AoyIkr) BeATIOTOTTOINONG

» Case Study: Kutrpiakr) MUE tTou peTéTpee Oedopéva o€ avaTITUEN

AidgAeén/Eloniynon, Emideién, MeAétn  mepimrwong, [llpakrikny — Goknon,
Epwrrocsig-amravinoeic

6 OAokAfpwon: ZTparnyikn, Xxédio Apdong & NMapouaciaon 0,75
* 20vBeon: KGBe cuppeTEXWY OAOKANpWvel TN aTpaTnyiknA digital marketing yia
TNV €TTIXEIPNOT TOU

* Mapouagiaon oTpaTnyikwy oTnv oudda & peer feedback

» NioTa dwpedv epyaAgiwv Kal TTOPwWY yia ouvexn Hadnaon

» Email marketing basics: n emopevn pépa (eicaywyr) o€ Mailchimp/Brevo)

* AZloAéynon Tpoypdppatog & feedback

* EpwTnocig-atmavtrioeig Kal KAgioIyo

lpakriky Goknon, Epyacdia o€ ouadeg, 2ulnrnon, Epwrhioeic-amavinoeic

ZYNOAO 7 wpeg

YNMEYOYNH AHAQZH

H utmroBoAn g aitnong mpoutmoBETel 0TI, To Kévipo EmayyeAupaTikng Kartdprtiong €xel
evnUeEPWOBED yia TIg TTpovoleg Tou Odnyou [MoAITIkAG kal Aladikaoiwy TTou dIETTOUV TN
ouvepyacoia Tou pe TV AvAA yia Tnv e@apuoyn MoAuemmxeipnoiokwy MpoypappdTwy
KatdpTiong - ZuvnBwyv, TIG atrodéxeTal Kal dECUEVETAI YIA TNV TTIOTH THPENOT) TOUG.

Huepopnvia Ovopartetrwvupo AleubuvtA i YIToypaen kal Zepayida
E€ouaiodotnuévou AvTirpoowTrou Kévrpou EmrayyeAuarikng KardpTtiong



